Positaoning
Your Offer

MAXIMIZING VALUE




MAXIMIZING VALUE

Your offer is not just your product or service. It's the whole
package. Let's walk through how to add maximum value to your
offer without spending a dime (yes, it's possible).

What one problem does your product solve for
your customer avatar?




How long will it take your ideal customer (o
achieve success with your solution?

What are some of the main objections customers
have to your product or service?




What features of your product/service can you call out in your
messaging (o help customers overcome their objections?

What assets could you curate for your customers to include
as part of vour offer and break down buying barriers?




Use this space to brainstorm ideas for your offer, take notes,
or whatever you like!




